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SB: Kak usmenuica ppiHOk CRM 3a
HoCJeAHUM roa?

Biagumvup BogssHoB: [T1aBHasi oco6eH-
HOCTh HAlUX JJHEH — CTPEMUTEIb-
HOCTb M3MeHeHNH. CeroZiHsa 9KOHO-
MUKa He Ta, 9YTO T'OZOM paHbIIle,
coBceM zipyroii u CRM-porHok. Ceit-
Yac HYXKHO IPUHUMATh OTBETCT-
BEHHBIE pellleHHs, a He 3aKphIBaTh
1a3a U [yMaTh, 9TO BCE OyZeT Kak
npexxze. He 6yzet! He monyyaTcs
IIPOEKTHI, KOTOPBIE 33[yMbIBAJIUCh
HOJITOZA Ha3az, He cpaboTaroT Tex-
HOJIOTMH TIPOZBIDKEHMS, HeZAaBHO
ctonb addexTrBHBIE. KMeHT cTat
gpyruMm. Emé HezaBHO MHOI'HMX
3aKa34YMKOB He MHTepecoBas 01o-
JKeT IIpoeKTa. BceM xoTenoch moiy-
YUTb CUCTEMY, KOTOpas AelCTByeT
Ha CaMBbIX yBa)KaeMbIX U CEPbE3HBIX
npeAnpuATHAX B Mmupe. Ceifuac
YacTb «IyYIIUX» KOMIIAHUN JTHOO
yke 00aHKPOTHJIACh, TUOO Ha Iy TH

K aTOMy. U Takoil kputepuii yrpa-
TIJI aKTYyaJIbHOCTb — BOIIPOC I[€HbI
Telepb Ba)XXHee.

SB: [ToyeMy M3MeHUJICA IIpoliecc

BbI6Opa CRM-cHCTEMBI CErofHs?

BB: Kpusuc MeHseT OTHOIIIeHYe JIfofie

K TexHOJorusAM. OHO CTAHOBUTCS
IparMaTUYHBIM. PykoBozuTenu
KOMIIaHUH yKe 006palarT BHUMA-
HUE Ha TO, YTO XK€ y HUX BCE-TaKUu
BHEZIPAETCS ¥ CKOJIBKO JTO CTOUT:
VUIUTEIBAIOT He [IPOCTO LIeHY JIULeH-
31H, a IIOJIHbIE 3aTPaThl HA TPOEKT —
KOHCAJITHUHI, COIPOBOXJEHUE,
BHeZIpeHUe, 060pyZioBaHue, 0byJe-
HUe IIepCcoHaa.

Tomel MHTEPECYIOTCA, @ UTO XKe
cucreMa genaet? J[o cero gHsA 60JIb-
Ilee KOJIMYECTBO IIPOEKTOB HAYU-
HaJIOCh CJIEAYIOMUM 06pa3zoM.
3aKa34uK rOBOPUT: « MBI BEIXOAUM
Ha [PO, u 214 5TOro Hy»KHO BHEJ-

Biraaumup BoadHOB:

«KomnaHnuu, a3KoHoMsAWUe 8 KPU3UC HA MAPKEMUH208bLX
6rodxncemax u CRM, puckytom cgoell doJiell pblHKA»

VI3MEHUBIIVECS
SKOHOMMWYECKUE YCJIOBHS
3ACTABJISIFOT PUTEIUIEPOB
COKPAIIIATD 3ATPATBI HA
MAPKETUHT U YTIPABJIEHUE
B3AMMOOTHOIIEHUSMI

C KJIMEHTAMU. JIUPEKTOP
MICROSOFT BUSINESS SOLUTIONS
BJIAJIUMUP BOZITHOB
PACCKABBIBAET OB OITACHOCTH
TAKOTO TIOZIXOJIA, O TOM, KAK
TIOCJIEHSISI BEPCUSI MICROSOFT
DYNAMICS CRM 4.0 BBIBEJIA

KOPITOPALIMIO B HOBBII CETMEHT

M TIOYEMY BAYKHO 3HATD,
YTO CRM - 3TO HE ERP

puth ERP u xoporto 651 eré CRM.
[Ipuuém Takue, KOTOpBIE CTOAT
y KOMIIaHUM, YbM aKIIUU KOTUPY-
10Tcs Ha GpOHZOBOM OUpIKe MaKCH-
MaJIbHO I0poro». Ceifuac KJIMEHTEL,
KOTOpbI€ OTKa3bIBAJIUCh CJIBIIIATH
o Microsoft Dynamics, caurast mpo-
JIBUTaeMble 1107 3TUM OpeHOM
6GU3HeC-IIPUIOKEHNUA He JOCTaTOY-
HO 4€TKO CIIO3UI[MOHUPOBAaHHBIMY,
Iepe3BaHUBAIOT U IpejjaraioT
BCTPETUTHCA eLé pas.

WpéT nepepacupezeieHue CUI
Ha peiHKe CRM. OueHb BaXXHO, YTO
K 3TOMY MOMEHTY Y Hac y>ke Co3/laH
IIPOZYKT, TOTOBBIN K MOTPEOHOCTAM
JIF0601 KOMITAaHUH. DTO HOBasi Bep-
cusa NHGOPMALMOHHON CUCTEMBI
yIIpaB/ieHUA B3aUMOOTHOIIEHUAMU
¢ keHTaMmu Microsoft Dynamics
CRM 4.0, KOTOPYIO MBI aHOHCUPO-
BaJIu B Havajie 2008 roja. Tenepsb eé
liesieBas ayAUTOPUsA MaKCUMaIbHO
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mupokas. MajeHbkre KOMIIaHUU
HCIIOJIB3YIOT IIePeZIOBbIe XOCTHHIO-
BBlE pelleHUA JJIs COKpAlleHUs
3aTpart, CpeZiHUe U KPYIIHbIe KOM-
[IaHUM — «KJIACCUYEeCKHe», HEXOC-
THHTOBBIE, KOTODPBIE JaBHO UMEIOT
xopolryto pemnyranuio. Ceifyac Mel
MOJKeM 3aKphITh BCE OuU3HEC-
IIPOCTPAHCTBO — OT KJIMEeHTa, KOTO-
POMY Hy>KHBI ZIBa-TPU aBTOMaTH3U-
POBaHHBIX PAOOYHX MeCTa, Z0 TeX,
KOMY HeOOXOMIMBI IECITKY THICT.
OTo Halla TpaAULIMOHHASA CTpaTe-
rus. Hampumep, ToT ke Microsoft
Office ecTh Kak y cTyzeHTa, Tak
U 'y TeHepaJIbHOTO INPEKTOPA KPYTI-
HOM Koprioparuu. Bee mosib3yiores
OZHUM U TeM e IIPOAYKTOM, HO
pasHBIMH ero QyHKIUAMU. DTO
ya06HO. CTyZIeHT IIOAHUMAETCS 110
KapbepHOH JIECTHULIE — CTAHOBUTCS
CIIeLIMaJIFICTOM, 3aTeM JIUHEHHEIM
PYKOBOZUTENEM U ZIOPACTAET J0
reHepaIbHOrO AUPEKTOPA, U eMy
He HY)KHO TPaTUTh BpeMs U KaX-
JBIF pa3 epeyyrBaThCs U OCBAU-
BaTh Apyrye IPOrpaMMHBbIe IIPO-
AYKTBL. Tak ¥ 3/jeChb: B IIpoliecce
MIPOZIa’KU MHOTO 0011eT0, paboTae-
Te JIM BBI B HEOOJIBIION KOMITAaHUU
WIN B OTPOMHOM TPaHCHAIMIOHAb-
HOM XoniZiHTe. Bcé paBHO OCHOBOM
OCTAlOTCA B3aMMOOTHOIIEHUS
¢ xkaveHTamu. I1o cyTu, coBepiua-
IOTCS OZHU U T€ Ke JIeUCTBUA.

SB: Kakoe KOHKypeHTHOe IIpeuMy-

1IeCTBO HOBO# Bepcuu Microsoft
Dynamics CRM BbI 6bI OTMETHIHA
0c060?

BB: Mel BO Iv1aBy yrjia IIOCTaBUINA

JIETKOCTh pPabOTHl C CUCTEMOU
UMEHHO /JIi NpojaBuoB. OHU
B yZIOOGHOM U 3HAKOMOM /IJis1 cebst
uHTepdelice BHITOTHIIOT IIPUBBIY-
Hble 00S3aHHOCTH, a KOMITaHUS
nosiyyaet Ty “HOpMaInio, KOTo-
pas eii Heob6xoAUMa.

OuyeHb YacTO CIIEIUATUCThI, OT-
Bevamwlre 3a aBTOMAaTH3aI[HIo0
TIPOAI&XK, IPUAYMBIBAIOT TAKUE XUT-
POYMHBIE TIPOLIECCHI, KOTOPBIE HU
O/IVIH ITPOJABEI] HE TO YTO HE MOXKET
yZepKaTh B TOJIOBE, HO ¥ HUKOT/A
B IVIa3a He Buzes. Bcé aTo npuso-
[IUT K BHEPEHUIO MUHUMYyMa QyH-
KIVOHAJIbHOCTU (KaK IpaBuUIIO,
TIPOTHO3UPOBAHUIO TIPOZIAYK) U TIOC-
TOSTHHOU 60pb0e MEK/Y IIPo/iaBIa-
MU ¥ TeMH, KTO IbITAeTCs Haja-
auth paboty CRM-crcTeMsl.

Mo:xeT, MOM CJI0Ba ITPO3By4YaT He-
OXXWJIJAHHO, HO MHE KaXXeTCH, YTO
Microsoft nepBast KOMIIaHusA, KOTO-
pas noHsta, uto CRM 1o cBoeii cytu
O4eHb CUIbHO oTindaeTcs oT ERP.
[Touemy sT0 BaskHO? Korzja BBl HAHU-
MaerTe JItofiel, B cBoel mpodeccro-
HaJIbHOM /IeATETbHOCTY UCTIONB3YIO-
mmx ERP, kitoueBoii GpakTop — Bia-
JileHHe CUCTeMOH. B 3aBUCHMOCTH OT
HETO BbIJTNO0 OepETe YesioBeKa, 6o
HeT. Ho Korza Hy»keH npozasell, Bbl
WIIYTE CIeUaICTa, KOTOPBIN XOpo-
1110 TIPOoAAéT. U ecyit HEOOXOIVIM KOM-
TIPOMICC MEKly YMEHHEM ITpoziaBaTh
W HAaBBIKOM pabOTHI B CJIOKHOM

B Poccun
OCHOBHOMU pOCT
Microsoft Dynamics CRM
NPUXOAUTCA UMEHHO
Ha BHeJpeHUA
B KpyIIHOM Ou3Hece

IT-cucTeme, HaBepHAKA Bbl OCTAHO-
BUTECH Ha MEPBOM. [103TOMY OUEHb
Ba)KHO 00€CIEYUTh COTPYAHUKAM
ya06CTBO B 3TOM IUTaHe. Tem Gosee
YTO Ha POCCUICKOM PBIHKE OTPOMHAsI
HeXBaTKa KBaJUQUIMPOBaHHBIX
¥ 3¢ PEKTUBHBIX POJABLIOB, U /JAa’Ke
KPH3HC HE UCITPABJISET CUTYALIHIO.

SB: EcTh jiu enjé mpeumyliecTnBa

y Microsoft Dynamics CRM 4.0?

BB: IlepBoe u nmpuHIMIIHAJIbHOE

OTINYME «9eTBEPKU» OT IPEJBILY-
el BepCUM B TOM, YTO OHA MaK-
CUMaJIbHO MaciiTabupyema | pa-
6oTaeT CJIIOOBIMU TTPUTOKEHUSI-
MH. MOXHO CMeJIO CKa3aTbh, 4YTO
MBI BBIITY Ha SHTEPIIPAi3-pEIHOK
¥ HaM II0 CHJIaM IIPOEKThI Pa3HOTO
Maciiraba.

MB&I y3ke TOBOPHIH O KOM(OPT-
HOCTH CUCTeMBI. DTO OAVH U3 dak-
TOPOB, KOTOPBIN 0COOEHHO IleHeH
cerozHs. Bce 3HAIOT, YTO IPOJABLIEI
[VIaBHBIHA aKTHB, ¥ €CJIV B XOZ[e BHe/I-
PeHUA «HeyZ0OHOH CUCTEMEL» OHU
YBOJIATCS, TO KOMITAHUS OCTAHETCs
6e3 IpoZIaxK.

TpeTbe — OGBICTPOTA BHEAPEHUA.
S ¢ Tpyzom nipeicTaBisiio cebe Gpup-
My, IPUHUMAIOIIYIO CETOJHSA pellle-
HUe O BHeJpeHU!U, KOTOpoe Ipo-
JUIUTCS TIOJITOPa-ZBa TOZA.

YeTBEPTHINI MOMEHT — yBepeH-
HOCTB B IpousBozauTene. Ceiiuac

BaXKHO 3HATh, YTO IIPOAYKT, B KOTO-
PBIIi MHBECTUPYIOTCSA CPEJCTBA,
OyZeT pa3BUBATBCA U JaJblie.
Braromaps pacryieli mociegHue
rozibl 9KOHOMUKe MHOI'He KOMIIa-
HUU CTaJIH ITy GIIMTYHBIMUY, UX aKIIUN
TOPTYIOTCS Ha OUpXKe, TO3TOMY
Bcerza MOXHO BBIACHUTD UX QU-
HAHCOBYIO YCTOHYMBOCTb, NPHU-
OGBUTBHOCTH U 3P PEKTUBHOCTbD.

SB: KakoBbI niepBble pe3yJbTaTbl
MPUCYTCTBUS HOBOH BepcHU Ha
pbiHKE?

BB: C yeTBEépTOIi Bepcreli Mbl OpUeH-
THUPOBAIVCH HA CEIMEHT KPYIIHOT'O
6u3Heca U HaMepeHbl ero 3aBoe-
BaTh. Microsoft IpUBBIK TTONyYaTh
6oJIbIIYe 0NN PBIHKOB, IIO3TOMY,
OCBamMBasi HOBBIH CEIMEHT, CTapaeT-
€51 KaK MOXKHO CKOpee 3aHATh B HEM
JOMUHUDYIOIlee IOJOXeHUe.
U yxe ceituac, Cyzs 110 TOCIeHUM
3amepawm, B Poccryt OCHOBHOH pocT
Microsoft Dynamics CRM mpuxo-
JUTCA WUMEHHO Ha BHeJPEHUs
B KpYITHOM GHM3HeCe.

B cermeHTe cpesHero 6usHeca
MBLJIZePH] U He COOUpaeMcst HUKO-
My ero oTzaBark. YTo KacaeTcs: Ma-
Jioro 6HM3HeCa, MbI TOTOBBI 3aBOEBATh
Ul €T'0, UCIIONb3Ys XOCTUHIOBYIO MO-
JZieJTb, OXBATHIBAIOIIYIO MaKCHMaJIb-
HOE KOJIMYECTBO KJIIEHTOB.

SB: UTo mosyyaT OT XOCTHUHT'OBOM
MoZeny KOMIIAaHUY MaJIoro 6us-
Heca?

BB: Microsoft Dynamics CRM cpa3zy
paspabaThIBaICA 107, BO3MOXKHOCTb
pabotel B xocTrHTe. CeroHs y HaC
YK€ eCTb HECKOJIBKO XOCTUHIOBBIX
IIpOBaliiepoB, KOTOPBIE TOTOBBI
npeznoctaBaaATe CRM kKak yciyry.
dakTHyecku 3aKasuMK IOKyIaeT
poctyn k CRM-cucreme A1 onpe-
JIeIEHHOTO KOJIMYecTBa CBOUX
nosib3oBaTesied. basel xpaHATCA
Y XOCTHHT-TIpOBaiiziepoB. [Toaaepx-
Ka CRM-cucTeMBI — JIeJIO XJIOMOT-
Hoe. Tam ke Tpebyetcs SQL Server,
Windows-cepBep, 3TUM BCEM HYK-
HO ynpasiATbh. A MaleHbKOU
KOMIIaHUM pa3BoOpavyMBaTh TaKylo
UHPPACTPYKTYPY ZOJTO, AOPOTO
U cioxHo. IIpome 3amnatuTh 3a
XOCTUHT U KUTh CIHOKOWHO. ['mb-
KOCTb O4YeHb BaKHOE /IJI1 MaJoro
6usHeca npeumyIiecTBo. CerozHs
KOMIIaHUA OIUIaTWiIa AeCATb I0Jb-
30BaTebCKUX MecT. [lopabora- =
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JIY, IOHANH, YTO JOpOrOBaTo,
Y CHU3WIN KOJHMYECTBO O IATU
KJIIOUEBBIX. 3aBTpa OU3HEC pacIliy-
PWICA — YBEJIMUWIHN 0 TPEX AECAT-
KOB. Bcé MOXHO czienaTh GBICTPO,
MIPOCTO OIUIATUB JPyrou cuéT, He
HY>)XHO HUYero IlepecTpauBaTh
U JIOJITO TOTOBUTHCL.

ApeHzia — 3TO TO HanpasJeHUeE,
KOTOPBIM MbI 3aiMEMCST 0COOGEHHO
akTUBHO. OHO IT03BOJIAET ITOAKIIIO-
YUTH CHCTEMY 32 HECKOJIBKO JHEM.
Taxast MoziesTb IleHHa He TOJIBKO KO-
POTKMMHU CPOKAaMH, HO U OIIBITOM,
MIPaKTUKOM.

SB: Kakue aprymMeHTbI BbI HCIIOJ/Ib3Y-
ere ceitvac, mpezyaras Microsoft
Dynamics CRM?

BB: B cBsi3u ¢ uaMeHUBIIIeHcs ob6cTa-
HOBKOH MBI IIPOCTO IO-APYTOMY
00BSICHSIEM, 3a4eM 3TO HYXXHO.
[Torpebnoctu B CRM mo3aBuepa
Y cerofHaA — pasHble Belnu. [aB-
HOe — IIOMOYb HAIlUM KJIME€HTaM
IIPaBIJILHO HCIIONIb30BATh CUCTEMY
B TEKYIIUX YCIOBUAX U paccKas3aTh,
KaK ObICTPO MOMYIUTh 3PEKT OT
BHeZipeHus. Celiuyac BaKHO TpeJ-
jaraTh JIIOAAM OYEHb OBICTDHIE
Y [IPOCTBIE PEIeHVIA.

Hampumep, paboTa ¢ BXOIAIIN-
MU I1aTexaMu. MHorue xomiia-
HUU 33Jiep>KUBAIOT [lepevrciIeHre

[Tate mudon o CRM

Anexkcangp CeMEHOB,
2eHePANbHBLU OUPEKMop
«Kopyc koncanmune»

Pe3ynbtat BHeapeHnua Microsoft
Dynamics CRM B Haller KOMNaHum fan
OrPOMHBIV OMbIT, NO3BONALLNIA CYyAUTD
0 HEKOTOPbIX pacnpocTpaHEHHbIX
Mudax. MonbiTaemcs UX pa3BeHYaTh:

MW® 1. MpoeKT no BHeAPEHUO
CRM — 370 NpoCTO 1 Hefoporo

Bce CRM-npoeKTbl fenstca Ha aBe
rpynnbl. POEKTbI CO CTaHAAPTHOMN YHK-
LIMOHANBHOCTbIO AENCTBUTENBHO NPOCTbI
1 Hegoporu. Mpu 3TOM onTMManbHoe
pelleHVie — 0TAATb CUCTEMY HA XOCTUHT.
Mpu peannsayum HectaHAapTHOM dyH-
KLMOHaNbHOCTM B paMKax KOMMIEKCHO-
ro NpoeKTa, rae Hanmune CRM — BaxHoe
KOHKYPEHTHOE NMpeuMyLiecTBo, yxe
HeNb3s rOBOPKTb O MPOCTOTE BHEApe-

cpezcTB 1o fioroBopaM. Eciu paHb-
II1e TUIaTEXXHBIN KaJleHAaph MOXKHO
6BUIO COCTABUTD, IPOCTO IIOCMOT-
PeB laThl B KOHTPAKTax, TO CETOAHA
yoKe He Ta cutyauus. bosee Toro,
HEBO3MOXXHO ITepeKpeIuTOBaThCH,
YTOOBI pACCUNUTATHCS C KOHTPAreH-
TaMu. B cBA3U € 3TUM HYXXHO Ka-
KHM-TO 00pa3oM OIlepaTHUBHO I10-
Jydath HHGOPMAIUIO, KOTa KIIH-
€HTHl COOUpAIOTCA 3aIIaTUTh.
Takux cBejeHU! HeT y celn3-au-
peKTopa — TOJBKO Y IIPOJaBILIOB
U PYKOBOJAHWTENEeN IPOEKTOB.
3aZiaya Kak MOKHO CKopee 3acTa-
BUTB paboTaTh CUCTEMY, HHPOPMU-
PYIOILYIO FeHepaIbHOTro INPeKTopa
0 IUIaTe)XaX B peXXHUMe peasbHOro
BpeMeHHU JIerKo pelraeTrcs
¢ Microsoft Dynamics CRM. Kak
TOJIBKO OOBACHSEM JTO 3aKa3uu-
KaM, OHU TYT € COIVIallaloTCsA
BHeApATh Hamy CRM-cucremy.
Bropoii nprumep. Bo Bpems Kpusu-
ca IIpUBJIeYb HOBBIX KJIWEHTOB Io-
paszio clOoXHeW, yeM yzAep:KaThb
CYLIECTBYIOIIHUX, KOTOpble MeHee
II0/IBep>KeHbI TAHUYECKUM HacTpo-
€HUAM U HaZIEXKHBI. JTO XapaKTep-
HO 217151 TBo6oro 6usHeca, IT-oTpacib
He uckiarodeHue. To, 4To y Bac 3a-
Ka34uK KOIZa-TO YTO-TO KYIIWI,
COBCEM He 3HA4UT, 4YTO OH aKTHUB-
eI, Celfuac MpUILIO BpeMs II0-

HUA. Peyb MAET O NpoOeKTe B camoil
CNoXHo hopmanusyemoit chepe GusHe-
ca — Npojaxax v MapKeTUHTe.

MU® 2. OueHnTb 3hHEKTUBHOCTb
CRM Henb3s

CRM cobvpaet saHHble 1 hopmanisy-
€T NPOLLECCHI, NO3TOMY JAET BO3MOXHOCTb
yBUAEeTb 3ththeKTMBHOCTL Ilo6Oro npoLiec-
Ca B paMKax NPOAAX 1 MapKETUHra, oLje-
HWUTb KOTOPblE MpPEXAe He yAaBanocb
(«HecunTabenbHbIe» paHee NpoLecchl).

Takxke CRM no3BoauT CyLLeCTBEHHO
COKpaTUTb BpeMSs Ha hopmunpoBaHue
NMpOrHo3a NpoAax; aHanus AencTBuUm
NPOAABLOB MO KOHTPOJ/IbHbIM TOUYKAM;
aHanu3 3heKTUBHOCTU KaXAoro npo-
AaBLa B OTAENbHOCTU; PACChIIKU.

MU® 3. CRM — 370 TO/IbKO MapKEeTUH-
TOBbIA UHCTPYMEHT

CRM 3T0 MHCTPYMEHT A/ TOYHOro
NPOrHO3MPOBaHMA NPOAAX; MIAHMPO-
BaHUA rpadrKa KIMEHTCKUX NNATEXEN;
aHanu3a 3afomKkeHHocTen («npobnem-
HbIX» K/IMEHTOB).

HATH, KTO XK€ Balll ITOCTOSHHBIN
KJIMEHT, YTOOBI OTBETUTH Ha BOII-
POCHI «4ero KOMIaHHUsA OT HEro
OXKUJIAeT?» U «4YTO JJIA STOTO HyX-
HO zeynaTh?». Takas 3azaua elneé
Buepa He OblIa CTOJIb HACYITHOM.
Jlys1 eé pelieHus BbI IOJKHBI OBITh
TOTOBBI BHE/IPUTH Y ceOs CHCTEMY
MaKCUMyM 3a IIapy MecslleB, HHaue
yCTAHOBKA TepsieT CMbICT B YCJIOBU-
AX eXKeTHeBHO MeHSIOIIEerocs PIH-
ka. C Microsoft Dynamics CRM 4.0
9TO BO3MOXXHO.

SB: B 4éM OmacHOCTH COKpallleHus
MapKeTHUHIOBBIX OIO/[’)KETOB ce-
romHA?

BB: Ha pacTy1ieM pblHKe, KOrzia KJIu-
€HTOB MHOTO U CIIPOC OOJIBIIIOH, Te
KOMIIAaHUU, KOTODPBIE BHEJPAIOT
CRM u KOTOpEBIE HE BHEZPAIOT, HE
TaK CWIbHO OTJIMYAIOTCA ZPyr OT
zpyra. OgHU pasBUBAIOTCA 4YTb
6BICTpEe, ApYyTHe — YyTh MeZJIeH-
Hee. A Ha majarolleM DBIHKE Te,
KTO cpe3aeT MapKeTHHI'OBBIE 0107
JKeThl U pacxogsl Ha CRM, dakTu-
yecKu yOUBAIOT HaZleXKAy Ha yBe-
JIMYeHue WU Jake COXpaHeHue
cBoel sionu Ha priHKe. ITocse kpu-
31ca BBIUI'PHIBAIOT T€, KTO, HECMOT-
pA Ha TsXKesble YCIOBUA, JyMaeT
0 paboTe c KJIWEHTAaMU U CBOEH
b PeKTUBHOCTH. (S3]

B Hawem noHumaHum CRM — 310 MHCc-
TPYMEHT /151 YAEPIKAHMA TEKYLLNX KINEH-
TOB 3a CYET aHaNM3a X NpPUOLINLHOCTY
1 CermeHTaL MM no nNpusHaKy npuobiib-
HOCTV 1 NOTeHLMana; MHCTPYMEHT NOBbI-
LIEHNs CepBumCca U Ka4ecTsa YCyr, HaKorm-
NeHVA MHDOPMALIMIK O TEKYLLIMX KIMEHTAX
C Lenblo NPeAnoxeHus 6onee LEHHOTO
1 peneBaHTHoro Habopa yciyr/npoayk-
TOB, pa3paboTKM NPOrPaMm NOANLHOCTH.

MU 4. Mpoaasubl He No6AT CRM

Her, oHM ero He He NOAT — OHM ero
HeHaBMAAT. [loToMy 4TO cucTeMa Aa&ET
BO3MOXHOCTb OL,E€HUTb CYMMY YCUANI
Kaxgoro npojaasLa, NOTPAYEHHYI0 Ha
KaX[oro KnveHTa. [lpofaxu cTaHoBATCA
MpoLEeccom NEPCOHNDULMPOBAHHBIM,
ynpaBasgemMbIM U MPOrHO3MPYyEMbIM.

MN® 5. CRM — npoeKT BHepeHUA
MHOPMALMOHHON CUCTEMBI

CRM — 370 He cucTema, 370 cTpaTervs
pa3BUTUA KOMMaHWKU. A crcTemMa nuLlib
WHCTPYMEHT NpuBeLeHUsA CTpaTeruu
B ¥W3Hb.
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